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BITPOBAJI’KEHHSA 'EHEPATUBHUX MQI[EJIEFI MAINIWHHOI'O HABYAHHA
JJIA MOTJIUBJAEHHS MEPCOHAJI3AIIII MAPKETUHTOBUX KOMYHIKAIIA

IMPLEMENTING GENERATIVE MACHINE LEARNING MODELS
TO DEEPEN THE PERSONALISATION OF MARKETING COMMUNICATIONS

Cmammsi npucessuena 00CAiOHCEHHIO MOACIUBOCHIEN NOLIUDICHHSL NePCOHANI3AYIT IK HANPAMY MAPKEMUH20801 QisIbHOC-
mi Ot MIHIMI3ayil pisHUYi 8 OUIKY8AHHAX NIONPUEMCME | cnodcusauis. IIposedeno ma cucmemamus08aHo Kame2opiaibHull
aHaniz NOHAMMs «NePCOHANI306ANHUL MAPKEMUH2Y | PO3SIAHYMO PO3GUMOK OUCKYPCY 8 2any3i wimyynoco inmenexmy (LLII).
Hocniooceno axmyanvuuii cmam pigHsa 6NpOBAOdICEHHS nepconanizayii ceped bpenois. Axyenmogano yeazy na momy, ujo
OpeHou U asoumopii maiome pizne OaueHHs nepcouanizayii, wWo npu300uUmsb 00 po3pusy 6 OYiKVEAHHAX 0DOX CHOPIH, a
MAKOIC CNPUAE 3HUICEHHIO DIBHS 3A0080JCHHA CROJCUBAYIE GI0 MAPKEMUNHSO8UX akmugHocmetl. J]ocaiodceno Mojicaueocmi
2eHepamuHux mooeneti MAauuHHo20 HAGYAHHSA AK IHCMPYMEHmy NOCUNIeHHs NepCOHANI3ayii 3a605AKuU IXHIM MONCIUBOCTNAM
00pOOKU BETUKUX MACUBIE OAHUX | NPOCHO3YBAHHS NOBEOIHKU CRONCUBAYIE. 3POONEHO BUCHOBOK, WO NEPCOHANI3AYis HAPA3i
BUCYNAE OOHUM 3 KNIOUOBUX HANPAMIE MAPKEMUH20801 OiANbHOCII NIONPUEMCTNGA, A 2eHePamUueHi MOOeni MAUUHHO20 Ha-
SUAHHS CLIO BIOHECMU 00 NePeriKy THCMPYMEHMI8 Oisl CUHXPOHIZAYLT CNPUUHAMMS NEePCOHANIZaAYLl Midc Opendamu t agoumo-
piamu. Kpim moeo, eucynymo zinome3sy w000 MONCIUBOCHEN ONMUMIZAYIT MAPKEMUH20BUX BUMPAM 30 PAXYHOK IMNJIEMeEH-
mayii po3pobok y eanysi LI y disinbHicme 8i0noeioHux 6i00inie nionpuemcms.

Knwuosi cnosa: nepconanizayis, cenepamuHi Mooeni MAuUHHO20 HABYAHHS, OPEHO, Yilb0o8a ayoumopis, MapKemuH2osi
KOMYHIKayii.

The article is concerned with studying the possibilities of deepening personalisation as a direction of marketing activity to
minimise the difference in expectations of enterprises and consumers. Marketing communications are undergoing significant
changes in the face of increasing competition. With this in mind, the ability of a brand to provide its target audience with
a unique interaction experience can be a key factor in building trust and loyalty to it. The combination of the development
of information technologies with an understanding of consumer behaviour creates new opportunities for deepening the
personalisation of marketing communications, which is now rapidly becoming one of the main areas of work of marketing
services in the enterprises of the vast majority of industries. The article is based on a desk study to develop the theoretical
foundations of personalisation of marketing communications and a frontal content analysis of a dataset of relevant issues
in the period from 2021 to 2024 to comprehensively address the chosen topic. The study conducted and systematised a
categorical analysis of the concept of ‘personalised marketing’ and considered the development of discourse in the field of
artificial intelligence, as well as studied the current state of the level of personalisation implementation among brands. The
authors emphasise that brands and audiences have different visions of personalisation, which leads to a gap in expectations
of both parties and contributes to a decrease in consumer satisfaction with marketing activities, and explore the possibilities
of generative machine learning models as a tool for enhancing personalisation due to their ability to process large amounts of
data and predict consumer behaviour. This aspect determines the relevance of this study. The study found that personalisation
is currently one of the key areas of marketing activities of an enterprise, and generative machine learning models should be
included in the list of tools for synchronising the perception of personalisation between brands and audiences. In addition, the
authors put forward a hypothesis about the possibilities of optimising marketing costs by implementing developments in the
field of artificial intelligence in the activities of the relevant departments of enterprises.

Keywords: personalisation, generative machine learning models, brand, target audience, marketing communications.

IMocTanoBka mnpodeMu. MapKeTHHTOBI KOMYHiKaIlii
3a3HaIOTh 3HAYHUX 3MiH B YMOBAX 3arOCTPEHHS KOHKYPEHIIi
3a yBary Clo)kKMBadiB. 3Ba)Kar04y Ha I1e, MOXKJIMBICTh OpeH Ty
HAJIaBaTH [UTLOBIN aBAUTOPIi YHIKAILHAHN TOCBI B3aEMOIIT
MOJKE CTaTH KIIOYOBHM (HaKTOpOM JUIst (pOpMYBaHHS JOBIpH
Ta JOsUTRHOCTI 3 00Ky ocTaHHBOI. Tak, 3aMiCcTh TpaIUIIHHIX
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MaCOBHX METOJIIB, SIKi TOCTYIIOBO BTPAYarOTh BIACHY e(eK-
TUBHICTh, MiJIPHUEMCTBA BCE YACTINIC MOYAIN 3BEPTATUCH
JI0 OLITBIII TOYKOBHUX 1 TIEPCOHATI30BAHUX JOTHKIB JTO CIIOKHU-
BaYiB TS TiABHUIIICHHS BIACHOI KOHKYPEHTOCTIPOMO)KHOCTI.
[Moennanns po3utky iHdopmaniitnux Texuonorii (IT)
3 PO3YMIHHSM IMOBEIIHKU CIIOKHBAa4Ya CTBOPIOE HOBI MOXK-
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JIMBOCTI ISl IONTMOJICHHST TIepCOHaTi3allii MapKEeTHHIOBHX
KOMYHIKalii, 110 Hapa3i CTPIMKO CTa€ OAHUM 3 OCHOBHHX
HampsiMiB poOOTH CITY’)KO MapKeTHHTY Ha MiAIMPUEMCTBAX
TIepeBaYKHOT OLTBIIIOCTI TaITy3eH.

OpHak, HE3BAXKAIOYM HA YHCICHHY KITBKICTH JOCIHI-
JUKEHb y JJAHUX NHUTaHHAX, ICHYE PO3PUB y CHPUHHSATTI
TIOHSTTS TIepcoHamizamii OpeHnamu Ta aBauropisimu. Ha
JYMKY aBTOpIB CTarTi, caMe BIIPOBA/DKCHHS PO3POOOK
y Tairy3i IITYYHOTO IHTEJIEKTY, a CaMe FeHepaTUBHUX MOJIe-
JIel MAITMHHOTO HAaBYAHHS 3 MIIKPIMICHHSM, 31aTHAX aHa-
Ji3yBaTH BENIHKI 00CATH HECTPYKTYPOBAHHUX JTAHHX, CTBO-
PHUTh MOXKJIMBOCTI JUtst €(DEKTUBHOTO PO3B’sI3aHHS 00paHoi
nipobniemu. Lleit acnekT 0OyMOBIIIOE aKTyasbHICTh TAHOTO
JIOCIIIDKEHHS.

AHaJi3 ocTaHHIX HocaifkeHb i myOuikamii. 3apo-
JOKEHHS TICPCOHATI30BaHOTO MapKETHHTY BiOYIOCH y Ipy-
riif monmoBuHI XX CTOMITTA, IPOTE HOTO (hOPMYBaHHS 1 pO3-
BUTOK TPHBAIOTh OHMHI. [lana poboTa CiuparuMeThest Ha
Bu3HaueHHs Dpenepika Paiixenpna [12]. Moro OaucHHS
HaMOUIBII KOMIUIEKCHO ONMCY€E CYTHICTH IEepcOoHaii3amii
BIJIITOBITHO 10 ii aKTyaJIbHOTO CTaHy.

Tpoxu paHimie 3apomKeHHs NepcoHamizamii, BimOy-
JUCHh TepIr KPOKH B PO3BUTKY Tady3i IITYYHOTO iHTE-
JIEKTY, sIKi 3TOJIOM HPHU3BEIH JI0 CTBOPEHHSI OT0 aKTyallb-
HOTO BHUIVIATY. PO3BUTKOM JaHOTO MHUTaHHS OJHOYACHO
3aliMaich 3apyOiKHI ¥ yKpaiHCBKI JTOCIITHUKH, 30KpeMa
. Toapa, A. Tropinr, H. boctpom, Y. be66imxk, K. 11IBao,
B. I'mymxoB, M. Amocos, O. Kyxrtenko, M. I'mnGoserrs,
O. IBaxuenko, O. bapanos i 6araro iHITUX.

Y cBOlil HAyKOBO-TPAKTHYHIHN JiSUTBHOCTI BOHH JOCIi-
JUKYBaJIA aKTyaJbHUI cTaH, 0COOIMBOCTI Ta MEPCIIEKTHBH
PO3BUTKY QJITOPUTMIB MAIIMHHOTO HABYAHHS 1 TeHEpaTHB-
HUX MOJIeNICH Ha IXHIlf OCHOBI Ta CTBOPIOBAJH MIATPYHTS
JUISL CyJacHOTO PO3YMIiHHS IaHUX MOHSTb.

@opmyTI0BaHHA Wijdell crarTi. MeTta cTaTTi MOIA-
rae B JIOCII/PKEHHI HAayKOBHX IiJIXOJIB 10 BU3HAYCHHS
TOHSTTS «IEPCOHAII30BAHUN MAPKETHHT» SIK MIATPYHTS
JUIst GOpMYBaHHS CHPUHUHSTTS, BUBYEHHI 0COOIMBOCTEH
(haKTHIHOTO CHPHUIHATTS IepCOHANi3aIlii Ta BU3HAYCHHI
aKTyaJbHOTO CTaHy BIPOBAKCHHS T'e€HEPATHBHHUX
MoJle/Iel MAIlMHHOTO HAaBYaHHS [UIsl HOTJIMOJICHHS mep-
COHaJII30BaHUX MApKETHMHIOBHX KOMYHIKalliil B yMOBax
3aroCTpeHHs! KOHKYPEHIIii.

Crarts 0a3yeThCcsi Ha KaOIHETHOMY JTOCIIKCHHI ISt
OITPAIIOBAHHS TEOPETUYHHX 3aca]] IIepCOHaNI3alii MapKe-
TUHTOBUX KOMYHIKaIliii Ta (pOHTAIHHOMY KOHTCHT-aHa-
7i31 HabOpy JaHWX BIAMOBIAHOI MPOOIEMATHKH y TIEPiof
32021 o 2024 poku [yist KOMIUIEKCHOTO PO3KPHUTTS 00pa-
HOI TEMH.

Buxsian ocHoBHoro martepiaiy. IlepconanizoBaHi
MapKeTHHIOBI KOMYHIKAIlil CTal0Th yce OUIbII BaXITMBUM
KOMIIOHEHTOM MAapKETHHIOBOI MisUIBHOCTI IiJIIPUEMCTB,
TOJIOBHAM 3aBIAaHHSIM SIKOTO € CTBOPEHHS YHIKJIBHHX
MOBIIOMJICHD JUTS 1HAMBIAyalbHOI B3a€EMOIi 3 IITHOBOIO
aBJIUTOPIEIO.

3apo/pkeHHsT TepcoHaiizanii BiOyBaJoCh B yMOBax
BiJICYTHOCTI JiJDKUATANI3aIlil, JaHi IPOIIECH BUKOHYBAJIHChH
MapKeTHHT-BI/UIIJIaAMH i IIPUEMCTB BPYUHY. 3 PO3BUTKOM
iH(OpMaLiHHIX TEXHONIOTiH, 3aTOCTPEHHAM KOHKYPEHIIii
i, IK HACIIJOK, B yMOBaX OOMEXCHHX MOXKIHBOCTEH IS
nepeaadi MoBiOMIICHb CIIOKUBauaM, TIePCOHAI3aIlis Map-
KETHHTOBUX KOMYHIKaIlili € 0COONMBO MIKaBOIO JyIsi OpeH-
JUB, SIKI IParHyTh 30epiraTu Ta PO3LIMPIOBATH CBOI PHH-
KOB1 YaCTKH.

OxpecreHHsI 0COONMBOCTEH CIPUITHATTS TIepCOHATI3a-
1ii mependavyae momepeaHii aHa i3 TEOPEeTHUHUX 3acal ii
BU3HAUCHHsI. Ba)KJIMBICTh 1 KOMIUICKCHICTh MOHSTTSI TEp-
COHAJII30BaHOTO MApKETHHIY OOYMOBITIOE HAsIBHICTh KiJlb-
KOX PIBHOIPABHHMX BU3HA4YEHb, HABEJACHUX Yy Tabmi 1.

HanpamroBaHHs —mHepepaxoBaHUX HAYKOBLIB CTaJH
OCHOBOIO JUISl MOAANBIIOTO PO3BHUTKY JaHOTO HAIPSIMKY.
Tak, y 1997 pomui iMImieMeHTaIist mepcoHaizamnii y map-
KETHHIOBY JISUIBHICTB HIANPUEMCTBA Oyiia KOHIETITYalli30-
Bana gociuigaukamu . Ilenmepcom i M. Pomxkepc. lanuii
MIPOLIEC HABEJICHO HA PUCYHKY 1.

AKTyaJpHICTH TEepCOHANI3aIii Ta ii BIPOBAIKCHHS
00YMOBIIOETECS pe3yAbTaTAMU HHU3KHU JIOCIIKEHb, HaBe-
JCHUX HIDKYE.

3a nmanuMmu  KoHcanTuHroBoi rpynu McKinsey &
Company, 0xm3pko 72% CHOXHMBa4YiB OYIKYIOTh, IO
OpeHIM BM3HAYAIOTh X OKPEMHMH 0cO0aMHM 3 BIACHUMH
iHTepecaMy Ta BIIOJJOOAHHSMH, a HE 3BOAATH B 00’ €HAHI
32 TICBHAM KpPHUTCPIEM CETMEHTOBaHI Tpymu. Takox
6mu3pK0 71% 3 HUX HaJaIITOBaHI OTPUMATH TIEPCOHAIIZ0-
BaHy B3a€MOIi0, & 32 YMOBH BIJIICYTHOCTI 1[boro — 76%
po3uapyrThcs y Openmi [2].

BimnoimHo mo omutyBanHs Smart Insights, 63%
CIIOXKMBAYiB NPHUITUHAIOTE KYIyBaTH TOBapu abo KopHc-
TYBaTHCh TOCITyraMH OpeHMIB, YWs TEpCOHATI3aIlis He
€ JIOCTaTHhO KOMIUIEKCHOIO [15].

3Ba)kalouu Ha 1ie, MOJKHA CTBEP/KYBaTH, 110 aBIUTOPIT
BOXKJIMBO BIIUYBaTH, 10 OpEeH]| 3alliKaBJICHUH HE TINbKU
B aKyMmyJusinii nmpuOyTKy, ajie i y moOyJoBi TICHUX JJOBIO-
TPUBAJIMX BiTHOCHH Ha OCHOBI B3a€EMOBHI'1THOTO ITAPTHEP-
CTBa Ta CTBOPEHHI TOAATKOBOI IHHOCTI.

ExoHomiunnii e(eKT BiJl BIPOBAHKCHHS IMEPCOHATI-
3auii BUPaXKA€EThCs IUISIXOM IPSIMOTO BIUIMBY Ha €KOHO-
MIYHE 3POCTAHHS MiIPUEMCTBA. 3TiHO 3 JTOCIIPKCHHIM

Tabmuus 1

Kareropianbnuii anaJjii3 noHATTS «epCcOHATIZ0BAHMIT MaAPpKETHHI»

ABTOp

BusHaueHHsi

. Paiixenbn .
JIOBIOCTPOKOBUX BiJfHOCHH [12].

Ipouec 3anmyyeHHs aBAUTOPIi Yepe3 iHANBIIyaIbHO HAALITOBAHI B3a€MOIIT, SIKI CIIPHSIOTH TOOYI0BI

Po3po0Oka yHiKaIbHUX MapKeTUHTOBUX CTpATETiH, AKi BiZoOpakaroTh iHIUBITya bHI TOTpeOU Ta OakaHHs

oOciryroByBaHHs [3].

K. Kennep 7 . . ™ R .
CIIO)KHMBAYiB i COPHSIIOTH CTBOPEHHIO OLIBII TiICHOTO eMOIIIHOTO 3B’ 3Ky MK HUMHU Ta OpeHaoM [6].
J. enmepc, [Iponec BCTaHOBIECHHS TOBTOTPUBAIMX BiTHOCHH 3 KIIEHTAMHU IIUIIXOM BU3HAHHS IXHIX 1HIMBITyalbHUX
M. Pomxepc noTpeO i HaAIITYBaHHs TOBAPIB 1 MOCIYT JUIsl 3310BOJICHHsI IuX noTped [10].
®. Komep FDOpMyBaHHH peeBaHTHHX yHiKaJ'[I:HI./IM' norpedaM aBaUTOPIT KOMEPUIHHNX MPOTIO3HILIH HIIIXOM
IH/IMBI/lyaJIbHO HAJIAIITOBAHUX TOBAPIB i mocayr [7].
J1. Beppi KomrurekcHe BUBYEHHS TOTPEO CIIOXKHMBaYa Ta HAJAHHS HOMY BHCOKOSIKICHOTO 1H/IMBITyaIbHOTO

JDicepeno: cknaderno asmopamu na ocrosi [3; 6, 7; 10; 12]
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laeHTHdiKaLiA cnoxuBaya

(8

BuaHaueHHA notpeb cnoxmeaya

B3aemogin 3i cnoxusayem

Kacromisauina nponosuuii

Puc. 1. YoTupboxeTanHa KOHUeNis nepcoHatizamii
J. Ilennepca Ta M. Pox:kepc

Lorcepeno: [11]

xoHcanTuHTOBOI rpymu McKinsey & Company cepenHe
301IbIICHHS OXOAY OIIHIOEThCS y miamazoni 10—15%,
3MEHIICHHS BUTpAaT Ha 3aJlydeHHs KiieHTiB Ha 50%,
a 30impienns ROMI y mexax 10-30%. Takox BapTo Haro-
nocuTH, mo 40% BUPYUKH HIIIPHUEMCTB, SIKI IMINIEMEHTY-
BaJIM TIEPCOHAIII30BaHI MApPKETHHTOBI aKTHBHOCTI, TCHEPY-
FOTBCS caMe 3aBJISKH 1K ASUTBHOCTI [2].

baxkaroun oTpumarH IiepeBard BiJl INepcoHaji3arlii,
OpeH/IM aKTUBHO IMIUIEMEHTYIOTh il y BIIACHY JisUIBHICTB.
Ie gacTo CynpoBOKYETHCS PO3OIKHICTIO B OUiKYBaHHSIX
3 MUIBOBOIO aBIUTOPi€0. BIAMOBITHO JO MOCIHIIKEHHS
Segment y 2021 pori, 85% kommaHii 3a3HAYMIN, IO IXHi
AKTHBHOCTI € TIEpPCOHANI30BaHUMH, OTHAK Jintie 60% omm-
TaHUX CIIOYKUBAYIB CKA3ajIH, 110 BiguyBaroTh 1e [13]. Jlana
CTAaTHCTHKA CBITYUTH MPO 3HAYHUH PO3PHUB Y CIIPUHHSTTI
TIOHATTSl TIEPCOHANI3ALI] MDK MiANPUEMCTBAMU Ta CIIO-
KMBadaMH, 110 TPSIMO BIUIMBAE HAa PiBEHb 3a/I0BOJICHHS
OCTaHHIX BiJf MAPKETHHTOBHX B3aEMOIIH.

Bapro 3a3nauntu, mo 48% onuraHMX areHimicro Jack
Morton roToBi AUTUTHCH JaHUMH TPO ceOe s MOKpa-
mIeHHs B3aemoii 3 Opermamu [5]. Ile cBigquuTh mpo Bij-
KPHTICTh aBAUTOPIi CHPUSATH PO3BUTKY NEpCcoHai3anii st
OTpUMaHHS Kpamoro gocsiny. KpiM toro, Taka TeHISHIIsN
CHPUSATIME BUPIMICHHIO OCHOBHOI MTPOOJIEMH, 3 KOO CTH-
KarOThCsl OPEH/IM i1 Yyac po3poOKH MporpaM MepcoHaTi-
3amii — BIACYTHOCTI JOCTATHBOI KIJIBKOCTI iH(OpMAILii.
Tak, OUTBIIICT CITOXKHBAYIB BUIUISIFOTH iCTOPIIO TOMEpe-
JIHIX KYTIIBEJIb, 0COOMCTI IHTEpPECH Ta JIOKALIIIO K TPH Hai-
ORI BAYKITMBI KpUTEPIi IS IIaHYBaHHS MapKETHHIOBUX
KOMYHIKaIlii.

MoxHBIiCTh (hOKYCYBaTHCh Ha iHIWBIAyaNlbHIN MOBe-
JUHIN CIOXXUBA4iB 3’SBHUJIACh 3aBISKH IIEPEXOMy MapKe-
TUHTY BiJl aHaNi3y INUPOKHX aBIMTOPIH JIO CerMeHTa-
1ii, SIKOMY 30KpeMa CIpHsUIa IHTEHCHU(IKallis PO3BUTKY
raiy3i ITy4HOro iHTenexkry. OOpoOsiroun BenuKi oocsrn
JaHUX 3 PI3HUX JDKepeN, TeHepaTHBHI MOJENi MAalllruH-
HOTO HaBYAHHS JO3BOJISIFOTH MPOTHO3YBAaTH Ta aaNTOBY-
BaTH MapKETUHIOBI aKTHMBHOCTI, 30KpeMa KOMyHiKallii, 10
BHU3HAUYCHUX 0COONMHMBOCTEH aBnuTopii [1].

VY miaTBepiUKEHHS JOLUIBHOCTI 1HTEerpamii reHepa-
THUBHHX MOJEJIEH MAlIMHHOTO HABYAHHS y MapKETHHIOBY
TISUTBHICTh  TIATPUEMCTBA, HIKYE HABEICHO KIFOUOBI
pe3yabTaTH JOCHTIIKEHb 1aHOTO MUTaHHS.

Tak, BIAMOBIAHO A0 JaHUX MOCHIDKEHHS Segment,
nposezieHomMy B 2024 porti, 73% KoMIaHii NOropKyI0ThCs
3 TBEp/DKEHHsIM, 110 BrposajpkenHs LI moxopinHO 3Mi-
HUTbH IIEPCOHAII3AII0 | MAPKETHHTOBI cTpaterii [14].
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AxruBizanis iHBecTulii y ramyss LI ta popmyBanus
HOBOT XBHJII yBar# j1o Hei novasiucs y 2022 porti, Ko opra-
Hizamis OpenAl npencrasmina ChatGPT — moBHY Momenb
IITyYHOTO iHTENIEKTY, PO3POOIICHY I TeHepallii TeKCTy Ta
MiITPUMKH JiaI0TiB Ha OCHOBI BBEJICHUX 3anuTiB [9]. B3a-
€MOIisl 3 JAHOI0 TEXHOJIOTIEI BiI0YBa€ThCS Yepes3 iHTep-
(eiic yaTboTy, 1e KopucTyBau (HOPMYITIOE TIPOMIIT (3aIUT)
1y BIANOBIZb OTPUMYE pPE3yJIbTaT reHeparlii.

Hamaranas cKOpOTHUTH BUTpAaTH Ha B3a€MOZIi 3i CIO-
JKUBa9aMHU Ta JiJDKUTAJI3aIlisl PHHKIB 3yMOBIIOIOTh aKTy-
AIBHICTH BIPOBA/KCHHS TCHEPATUBHUX MOJENICH MaInH-
HOTO HABYAHHS Y MIsUIbHICTD MiIPUEMCTB JIJIS [TOCHICHHS
iXHBOT KOHKYPEHTOCTIPOMOKHOCTI. IXHi KIIO4OBi mepe-
Bard, HAIPUKIIA]], aHAJI3 TIOBEIIHKH CIIOKUBAYiB, aBTOMA-
TH30BaHE BUBYCHHS BEIMKHUX OOCSTIB TaHWX Ta OIliHKA BiJl-
TYKY IIIJTEOBOI aBAUTOPI1, CIPUSIOTH TOOYAOBI BiITIOBITHIX
CTpaTerii MapKeTHHIOBHUX KOMYHiKamiid. BrpoBamkeHHS
JIAHUX TEXHOJIOTIH Jla€ 3MOry OJHOYACHO OINTHMI3yBaTu
BUTPAaTH Ta IMiIBUIIUTH €()EKTUBHICTH MapKECTHHIOBOL
TUSUTBHOCTI TATPHEMCTBA.

YV 2024 poui gocmigannbka kommadis Gradus Research
1 MibKHapoJHa KoMyHikatiiaa rpyma dentsu Ukraine mpo-
BeJM CHUIbHE NOCHiIKeHHS [4], 3a pe3ynbTaraMi SIKOTO
Oymo BcTaHOBIIEHO, MO 89% YKpaiHCBKMX MapKeTOJ0-
r'iB BUKOPHUCTOBYIOTh IITYYHHUH 1HTEJIEKT y CBOiH POOOTI.
3a YMOB BIAKPUTOTO MHUTAHHS PECIIOHACHTH HaidyacTilie
BUALLIIOTE (puc. 2): komipaiituar (41%), rpadiuxuii
nu3ait (33%) 1 momryk inpopmartii (31%).

3a yMOB MUTAHHSA 3 MiJKa3KOI0 PECIIOHACHTH BHILIA-
FOTh YK€ 1HIII 30HH BUKOpHCTaHHs (pHc. 3): mepcoHai3a-
11is1 KOHTCHTY (44%), aHaJTi3 PUHKY Ta KOHKYPEHTIB (37%)
1 aBTOMaTH30BaHMi aHali3 1aHuX (33%).

Sk MokHa moOauWTH, MiJ Yac HaJaHHsS II1JIKa3K{
PECIIOHIIEHTH HaidacTine obupannu came MepcoHai3a-
IIif0 cepen Meperiky MOXKINBHX 3aBAaHb, IO CBiTYUTH
PO MEPCIEKTUBH PO3BUTKY JaHUX TEXHOJOTIH Y IbOMY
Harpsmi.

JlaHe TBEpIKCHHS MiITBEPIKYETHCS MIKHAPOIHUMHE
TeHAeHIIsME. Tak, 3a pe3yiabraTaMy OMUTYBaHHS, IIPOBE-
JIEHOTO KOHCcanTHHroBoto rpymnoro McKinsey & Company
B 2024 pori, MapKeTOJIOTH HaHOLIbIIIe BUKOPHCTOBYIOTH
incrpymenTu LI asist cTBOpEeHHsI KOHTEHTY JUIs peaizaiii
MapKeTHHroBux crpareriii (16%), nepconanizamii akTHB-
Hocrel (15%) 1 BU3HaYeHHS PIOPUTETHOCTI HOTEHIIMHUX
mokymiB (8%) [8].

3Bakaro4M Ha 3a3HaueHi JOCTiKEHHS, TeHepa-
THBHI MOJIeJIi MAIIMHHOTO HaBYAHHS YK€ CTAIOTh OJHUM
3 OCHOBHHUX IHCTPYMEHTIB, SIKi 32CTOCOBYIOTHCS ISl TIep-
COHaxi3amil MapKEeTHHIOBUX KOMYHIKaIliif, 3Bakaioun
Ha IXHI MOXXJIMBOCTI Ta IepeBaru, HaBeneHi Buie. Ciixa
3a3HAYUTH, 110 BOHH TaKOXX MOTEHI[IHHO MOXYTh CIIPH-
STH ONTHMi3allii MAapKEeTUHTOBUX BUTPAT, IO JTOIATKOBO
MiBUITYBAaTIME MMOKA3HUKH PEHTA0EIhHOCTI AiIBHOCTI
HIANPUEMCTBA.

Jlana rinoTesa € NepcreKTHBOO JUIs MOAAIBIINX JT0CTi-
JUKEHb OKPECJICHOTO muTaHHs. KpiM Toro, aBTopu CTarTi
Tako)X BOAYAIOTh BaXKIUBICTH ITOTIIMOICHOTO BHUBYCHHS
1 PO3pOOKH CcTpaTeriii yIpaBIiHHA PU3UKaMHU Ta 3a0e3re-
YeHHS! KOH(DIIEHITIHHOCTI JaHUX, 3BaXKaroun Ha CTPIMKHIA
po3BuTok ranysi I i akTUBHE 3aCTOCYBaHHS TaHHX TEX-
HOJIOTIH y JISUTBHOCTI HIANPUEMCTB.

BucnoBku. IlincymoByroun Bce BHIIE3a3HAYCHE,
MOXXHA CTBEP/DKYBATH, II0 B YMOBaX aKTHBHOTO ITOIIH-
PeHHA [MiIDKWTANi3amii, MiABUIICHHS PiBHS BHUMOT CIIO-
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3aBAaHHA, 4NA AKUX HaUvacTiwe
BUMKoOpucToBYIOTL LUI (BigKpWUTE NUTaHHA)

MpadiuHnin gusaitH
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Puc. 2. BinnoBiai pecnionaeHTiB Ha BiIKpUTE MUTAHHSA

Lorcepeno: [4]

3aBpaHHA, ANA AKMX HalvacTiwe
BMKopucToBYIOTh LUI (MTaHHA 3 NigKa3Kkoto)

ABTOMaTW30BaHMWIA aHani3 AaHKMX

AHaNi3 pUHKY Ta KOHKYPEHTIB

MNepcoHanizauia KOHTEHTY
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Puc. 3. Binnoiai pecrioH1eHTIB HA NUTAHHA 3 NiIKA3KOI0

Jorcepeno: [4]

JKUBAYiB O OpeHMiB 1 3arocTpeHHS KOHKypeHIi Map-
KEeTHHTOBI KOMYHIKAIlii € OZHUM 3 TIPOBITHUX HAIPSIMiB
JUSTTBHOCTI BIAMTOBITHUX BiUILTIB IMiITPHEMCTB.

Hapasi OpeHau Bce YacTillle CTUKAIOTHCS 3 3allTOM
aBIUTOPII HA TEPCOHANI30BaHY B3a€EMOJIII0, HASBHICTH
SIKOT TIOCTYIIOBO CTa€ HE IEPEBAaror0, a HOBUM PUHKOBUM
CTaHAapTOM. BifMOBIHO 10 HABECHHUX BHUIIE PE3YJIBTATIB
JOCTI/PKCHb TIOBEIIHKH CIIOKHMBAadiB, MO)KHA CTBEPLKY-
BaTH, IO BiACYTHICTh MEPCOHATI3ALII CIPUAE 3HIDKCHHIO
PiBHSI OPEHA-JIOSIIBHOCTI, BIJICOTKY MOBTOPHHX KYIIiBEJIb 1,
SIK HACJTIJIOK, BTPATy PUHKOBUX TO3HIIIH.

3Ba)KAIOUM HA aKTyaJIbHI YMOBHU CEPEIOBUINA, MiANPH-
€MCTBaM BQXKIJIMBO IIyKAaTH €(DEKTHBHI IUIIXHU Ta 1HCTPY-

MEHTH [UIS aamnTallii 10 HOBUX PHUHKOBUX yMOB. OmHIM
3 MOXJIMBHX THCTPYMEHTIB [UIS TTOCHIICHHS ITepCOHaliza-
il 1 HIBETIOBAaHHS PI3HUII B OYIKyBAHHSAX € T€HEPaTHBHI
MOJEl MAIIMHHOTO HaBYaHHS, sSKi JAIOTh MOXKIHBICTH
MPOTHO3YBAaTH MOBEIIHKY aBIUTOPII.

3 pe3ynbTaTiB IOCIIIKCHh BUIUIMBAE, IO ITiIIPUEM-
CTBaM CJIiJ] aKTHBHO BIPOBA/DKYBATH JAaHUU IHCTPYMEHT
Y CBOIO TisUTBHICTH AJIS 3a0€3MEeUCHHS BIACHOI KOHKYPEH-
TOCTIPOMOXKHOCTI. OUiKy€eThCS, IO 3 TOSBOIO 1 PO3BUTKOM
HOBUX po3pobok y ramy3i Il ropu3oHT MOMXIUBOCTEH
JUTSL TXHBOTO 3aCTOCYBaHHS Y MapKETUHTY PO3IIMPIOBATU-
MeThes. JlaHi SBUIIIA TaKOXK MOTPEOYBAaTUMYTh TOAATKOBUX
MOAAJBIINX JIOCITI/PKSHb.
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