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POJIb ABTOMATHU3AIII MAPKETUHIOBUX IPOIIECIB
B 3ABE3IIEYEHHI KOHKYPEHTOCITPOMOXHOCTI NI AITPUEMCTBA

Mema nybnixayii Ha 0CHOBI CIMAMUCTNUYHUX OAHUX NPOAHATIZY8AMU A BUSHAYUMU PedbHY POJlb AGMOMAMuU3ayii Mmapke-
MUH208UX NPOYECI8 HA NOKAZHUKU YCNIWHOCTI NIONPUEMCINEA MA BNIUE HA 1020 KOHKYPEHMOCHPOMONXCHICMb. Y yitl cmammi
00CHIONCYEMBCSL KPUMUUHA BANCTUBICIb BNPOBAONCEHHS NPOYECi6 asmomamu3ayii MapKkemunzy ma ixuitl 6n1ue Ha KOHKYpDeH-
MOCNPOMONCHICIG NIONPUEMCME. [JOCTIONCEHHS NPOCMENCYE ICMOPULHULL PO3BUMOK asmomMamu3ayii mapkemurey 6io ii nossu
na nouamxy 1990-x pokie, micno nog'azanoi 3 cucmemamu CRM ma po3uwupenusam erekmpoHHoi noumu, 00 il cy4acHozo exc-
NOHEHYIAIbHO20 3DOCMAHHS, 3YMOBIIEH020 MEXHONOIAMU WimyyHo2o inmenekmy. Cmamms Micmumy anaiis esonoyii agmoma-
muszayii MapkemuHey 6i0 eKCKAI03USHUX KOPNOPAMUBHUX THCMPYMEHMIE 00 O0CMYNHUX piuienb 015 0i3Hec)y 0)0b-AK020 PO3MIDY.
YV 0ocnidoicenni pobumuvcs 8UCHOBOK, WO aABMOMAMU3AYISL MAPKEMUHSY CIYHCUMb HOMYICHUM THCTNPYMEHINOM KOHKYDEHMHOT
nepeesazu, 3HA4YHO NOKPAWYIOYU peHmabenrbHicmy iHeecmuyiil, AKicmy 1i0i, nepcoHanizayin, KoegiyicnHmu Koueepcii ma one-
payitiny epekmugHicmv, 0OHOYACHO CIPAMESIYHO NIOBUWYIOUU 00820CTNPOKOBY KOHKYDEHMOCHPOMOJICHICTNG NIONPUEMCMEA.

Kniouoei cnoga: asmomamusayiss mapxemunzy, yughposuii Mapkemunz, KOMHIEKC MAPKemuHay, KOHKYPEeHmMOCHPOMOdIC-
Hicmb, IHopmayilina cucmema, NiaHYEaAHH.
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THE ROLE OF AUTOMATION OF MARKETING PROCESSES
IN ENSURING THE COMPETITIVENESS OF AN ENTERPRISE

This research article examines the critical importance of implementing marketing automation processes and their impact on
enterprise competitiveness. The study traces the historical development of marketing automation from its emergence in the early 1990s,
closely linked to CRM systems and email communication expansion, to its current exponential growth driven by artificial intelligence
technologies. The article analyzes the evolution of marketing automation from exclusive corporate tools to accessible solutions for
businesses of all sizes. Major technology acquisitions by industry giants like Oracle (Eloqua for 3871M), Salesforce (ExactTarget
for $2.5B), and Adobe (Marketo for $34.5B) demonstrate the strategic importance of this sector. Based on comprehensive research
conducted by the Institute of Marketing Management at Zurich University of Applied Sciences involving 402 marketing professionals
from B2B and B2C companies, the study identifies key advantages of marketing automation: improved conversion rates, enhanced
marketing-sales alignment, detailed reporting capabilities, personalized communication strategies, and efficient data management.
Statistical analysis reveals significant ROI benefits, with Nucleus Research reporting 85.44 return per dollar invested within three
years. Companies implementing marketing automation show 14.5% increased sales productivity, 12.2% reduced overhead costs,
and 451% improvement in qualified lead generation. Notably, 72% of successful companies utilize automated marketing systems
compared to only 18% of unsuccessful ones. The research also addresses implementation challenges including lack of expertise,
resource constraints, budget limitations, system complexity, and lengthy adaptation periods. Despite these obstacles, 51% of
companies currently use marketing automation, with 58% of B2B organizations planning future implementation. The study concludes
that marketing automation serves as a powerful competitive advantage tool, significantly improving ROI, lead quality, personalization,
conversion rates, and operational efficiency, while strategically enhancing long-term enterprise competitiveness.

Keywords: marketing automation, digital marketing, marketing complex, competitiveness, information system, planning.

IMocranoBka mnpodaemn. Po3BUTOK aBrOMarm3arii
MapKETHHTY Ay)K€ TICHO MOB’SI3aHUN 3 PO3BUTKOM iH(Op-
MaIliifHUX TEXHOJIOTI# Ta Mepexi [HTepHert, 30kpema. e
MOKHA 3 JIETKICTIO IPOCIIJIKYBaTH B ICTOPHYHIN IIJIOIIMHI.
TepMiH aBTOMaTH3allisi MAPKETHHTY BUHUKAE HA TIOYATKY
1990-x 1 3’sBUBCS BiH 3aBafuyodd po3BUTKY CRM
(customer relationship management) cuctem, IO cTanH
[IMPOKO BUKOPHUCTOBYBAaTHCh IS ¢(heKTHBHOI B3aeMOZil
3 KIIEHTAMH Ta IIUPOKHM DPO3MOBCIOKCHHSIM E€JIEeKTPO-
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HHOI TomTH, K 3aco0y koMmyHikamii. Ha erami cranoB-
JIeHHS CUCTEeMH aBTOMAaTH3allii OyIH JOCTYIIHI JHIIE BEJIU-
KUM KOPIIOpAI[isiM 1 HE B OCTAHHIO YEPry 4epe3 BHCOKY
Bapricth. Jlnme Hanpukinni 2000-x iHAyCTpis aBTOMATH-
3allil MapKeTHHTY IodYalla eKCIIOHEHIIaJIbHE 3pOCTaHHS
3 225 minbitoniB monapis CLIA mo 1,65 minbspna nomapis
yiie 3a ST pokiB [1]. Lle 3pocTanHs moB’s3aHe 3 poc-
TOM KOPHCTYBauiB Mepexki IHTepHeT Ta NpodoBKyeThCs
norernep. Ille onHa BaxxnuBa mois B cBiTi iHGOpMaIiifHUX
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TEXHOJIOT1H, a caMe CTPIMKHH PO3BUTOK TEXHOJIOTIH IITYyY-
HOTO IHTEJNIEKTy Oe3MocepeIHbO BILUIMHYB Ha Taily3b, ke
Bukopuctanss Il Moxe CyTTeEBO BIUIMHYTH Ha €(EeKTHB-
HICTh aBTOMATH3aIlil MAPKETUHTOBHX TporeciB. Tox aBTo-
MaTH3alisg 3aiMae JiAUPYIodi IMO3UINI cepen CyJacHHX
TPEHIIB B MapKETHHIY, a JaHa IyOJiKallisi Mae Ha MeTi
BU3HAYUTH KPUTUYHY BaKJIMBICTH BIPOBA/KEHHS aBTOMa-
TH3alii MapKeTHHIOBUX MPOLECIB Ta ii BIUIMB Ha KOHKY-
PEHTOCIIPOMOXKHICTD HiIIPHUEMCTBA.

AHaJi3 ocTaHHixX AociaimkeHns i mybaikaniii. 3Baxa-
IOYM Ha TiABWINEHUH iHTepec M0 aBToMaTtu3allii Oi3Hec-
npoIeCiB, a 30KpeMa J0 aBTOMaTh3allii MapKEeTHHIOBOI
JUSUTBHOCTI, HE JIMBHO, IO JIaHIH TeMi IMPUCBIUCHO BEIUKY
KUJIBKICTB JOCIIPKEHB Ta HAyKOBHX IPALlb BUCHUX 3 YCHOTO
cBity. IluranHio aBromaru3anii MapKETHHTY NPHIULIN
0COOJHBY yBary yKpaiHCBKi Ta 3apyOiKHI HayKOBII cepern
axux: Paiiko /1.B. [2], Ueprernko O.B. [3], [ymeiiko B.M.,
I'yepuini C. [4]. Uepnenko O.B. 3ocepemkyBanacs Ha Map-
KEeTHHTOBHX 1H(OpMaliiiHuX cucremax Ta iXHii MonepHi-
3anii B yMoBax HU(pOBi3alii eKOHOMIKH, NOCIIKYIOUN
MEXaHI3MH yTpaBIiHHA 1HGOPMANIHHUME TOTOKAMHU.
B cBoro uwepry Paiiko JI.B. BBaxkae aBTOMaTH3amio mMap-
KETUHTOBHUX TIPOIIECiB BYKIIMBOIO CKJIAJIOBOIO ONTHUMI3allii
TPaAMLItHNX MapKETUHIOBUX CTparerid, a TakoX po3-
Isi7a€ aBTOMATH3AIliIo, IK eJIeMEHT 3a0e3MeueH s KiHIe-
BOI TOYHOCTI Ta IepcOHami3alii B3aeMOAii 3 KIi€HTaMH.
B crarmsax I'yepuini C. yBara npuaiiaseTbcss MalllMHHOMY
HaBYaHHIO, BUKOPHCTAHHIO IITYYHOTO {HTEJEKTY Ta MO€-
HaHHIO [UX KOMIIOHEHTIB 3 INPOCTHMH KOHTPOJIBHUMHU
NpaBWJIaMU Ta JIIOACBKUM JIOCBIJIOM, IO YTBOPIOE HOBY
riOpuaHy MO/IeNb NIPUHHATTS MAPKETUHTOBUX PillIEHb.

He 3Baxaroun Ha BHCOKMH iHTEpecC 10 TEMH B HayKoO-
BOMY CEepeIOBHIN, TUHAMIYHUN PO3BUTOK Ta MOSIBA HOBUX
TEXHOJIOTI 3aJWINaloTh MIMPOKE MOJE JUIS HOAANBIINX
JOCIIJPKEHb Ta HAYKOBUX TIPallb.

@opMyTIOBaHHS Wijei cTaTTi. MeTOor0 CTaTTi € 0CTi-
JUKEHHSI POJIi aBTOMaTH3allil MapKETHHTOBHX IPOIIECiB
y (hopMyBaHHI Ta MiABHIICHHI KOHKYPEHTOCIIPOMOXHOCTIL
nianpuemctsa. st 1 nocsrHeHHs nependaueHo IpoaHaiti-
3yBaTH iICTOPUYHHUNA PO3BUTOK CHCTEM aBTOMATH3AaIlii Map-
KETHHTY Ta iX TpaHC(OPMALiio Bi CKIIaJHIX KOPIOPATUB-
HUX THCTPYMEHTIB JI0 AOCTYIHUX IJisl Oi3HECY Oy/ib-sIKOTO
MacuTady, BUSIBHTH KIIOYOBI IepeBarn BUKOPUCTAHHS
ABTOMATH30BaHUX IUIAT(OPM, [0 HPOSBISIOTHCS y ITiJBH-
IICHHI e()eKTUBHOCTI KOMYHIKaIlil, SKOCTI JIiJoreHeparii,
TepCcoHaNi3aIii B3aeMOZil 31 CIIOKMBAYaMH, ONTHUMI3arlii
BHUTpAT Ta 3pocTaHHi nmoka3HukiB ROI. V3arampHio04u 11i
ACIIEKTH, TOCIIDKEHHSI Ma€ Ha METi OOIPYHTYBaTH cTpare-
riyHe 3HaueHHs aBTOMAaru3allii MapKETHMHTOBUX IPOIIECIB
SIK IHCTPYMEHTa JJOBIOCTPOKOBOTO 3a0€3MEUCHHSI KOHKY-
PEHTOCIIPOMOXKHOCTI Oi3HECY.

BukJjan ocHoBHOro marepianay. J[nHaAMidHUA PO3BH-
TOK TEXHOJIOTiH Ta rmobaibHe MOMUPEHHS Mepexi [HTep-
HEeT BIUIMHYJIM Ha BCi 0€3 BUKJIIOYCHHS C(EpH HAIIOro
KHUTTS. MapKeTHHT HE CTaB BUKIIOUYEHHSM Ta OTPUMaB
HOBI IIJISIXM KOMYHiKalii Ta criocoOu ynpasiiHHS B3a€EMO-
BIJTHOCHHAMH 3 PEAIbHUMHU Ta MOTCHIIMHUM KITi€HTaMH.
HasBHiCTh yMOB, 1100 CTaTH OIMKYE IO CIIOKIBAYiB TOBA-
piB Ta MOCIYT, MEPCOHATI3yBaTH KOMYHIKAIIifO, BiTKpHiIa
HOBI MOJKJIMBOCTI [UIS CydaCHHX MianpueMcts. Ilepemy-
MOBOIO JI0 PO3BUTKY aBTOMAaTH3allii cTajia MOMyJsSpHICTh
CRM cucreM, 110 BKITIOYAIIM B CBOEMY CKJIaJl AesiKi QyHK-
1ii aBTOMAaTH3aIli1, 0 JO3BOJISUTH ITi IIPUEMCTBAM OIITHMI-
3yBaTH CBOI MApPKETHHTOBI 3yCHIUIS.
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Ha movaTkoBoMy eTarii CBOT0 po3BUTKY CUCTEMH aBTO-
Maru3anii MapKeTHHTY OYyIJIM JOCTYIIHI JIMIIE BEJTMKHUM ITijI-
MIPUEMCTBAM 4epe3 CBOIO CKIAIHICTh y BIPOBAKECHHI Ta
BHCOKY BapTicTh. Ta 3 4acoM uepe3 THHAMITHIH PO3BUTOK
TEXHOJIOTI] CTaJM MOCTYNHIIIMMH 1 TPUTATYBAIHN HIIBHI
MOV MEHEKMEHTY.

KirouoBuM daktopoM y 3MiHi laHmagTy cTaiso BOpo-
BaJDKCHHS XMapHUX TEXHOIOTiX Ta Mozaeni SaaS (Software
as a Service), sIKi JO3BOJMIA CYTTEBO 3HU3HUTH ITOYATKOBI
BUTpPATH Ha BIIPOBAKECHHS. 3aMiCTh HEOOXITHOCTI iHBeC-
TyBaTH COTHI THCSY JOJapiB y CE€pBEpHY iHOPACTPYKTYpY
Ta JTileH3ii, KOMIaHii OTPUMAaIH MOXKJIHBICTh KOPHCTYBa-
THUCS TIOTY>)KHUMH TuIar¢opMamMy aBToMaTrH3aii 3a Imomi-
csiuHy aOOHEHTChKY Tuiary. Lle Binkpuito aBepi Uit Maltiux
Ta CepemHiX MiAMPHEMCTB, SKi paHille HE MOTIH JO3BO-
yuta co0i moxiOHi pimennsa. BogHodac, iHTYITHBHI iHTEp-
(deticn Ta TOTOBI MAOIOHM KaMMaHIN 3HAYHO CIPOCTHIIN
NpolLieC HaJallTyBaHHs, 3MEHIIMBILY TTOTPEOy B CIieliai-
30BaHuX I T-3HaHHsX.

[TapanensHO 3 TEXHOIOTIYHUM MPOTPECOM BitOyBanacs
€BOJIIOIIIS CAaMIX MapKETUHTOBUX CTparerii. TpaauiiiHmii
MacOBHH MapKeTHHT ITOCTYIHBCS MICIIEM IepCOHAIIi30Ba-
HOMY MiIXOAY, € KOXKEH KIIE€HT OTPUMYE 1HIUBIAyaIbHO
a/IaliTOBaHUHl KOHTEHT Ta MNpOMNO3MLii. ABTOMaTH30BaHI
CHUCTEMH JI03BOJIWIIN 0OPOONISATH BENUYC3HI MACUBHU JaHUX
PO TTOBEIIHKY KOPUCTYBadiB, CTBOPIOBATH J€TabHI MOp-
TPETH CIIO)KMBA4iB Ta MPOTHO3YBaTH ixHI morpedu. IHTe-
rpamisi 3 COIiaIbHUMH MepekaMH, BeO-aHaJITHKOIO Ta
iHmMMHU TQGPOBUMHU KaHasaMu 3abe3nednina 360-rpagyc-
HHAM HONIAJ HA KIIEHTCHKUI HUISX, IO CTaJ0 HEMOMKIIHU-
BUM 03 aBTOMaTH30BaHUX IHCTPYMCHTIB.

Kopnopanii riranta, cepen skux: Oracle, IBM,
Salesforce, po3mieniBImy MOTEHITIA B Taly3i aBTOMATH3a-
11ii MApPKETHHTOBOI AISITFHOCTI MOYAITH aKTHBHO MOTIMHATH
BUpOOHUKIB ToAioHMxX tiardopm. Tak, Oracle mpugdana
Eloqua B 2012 poui 3a 871 minbiton nonapis. Salesforce
npundana ExactTarget (Bmacuuka Pardot) y 2013 pomi 3a
2,5 minbspaa gonapis (puc. 1).

s XBHJIA KOHCOJIIJAIT MaJia JaJeKOCSHKHI HACIiIKH
JUTA Beiel iHaycTpii. Benwki TexHOMOTIUHI TiraHTH He Mpo-
CTO KyIyBaJIM YCIIIIIHI CTapTalyd — BOHU IHTETPYBaJH iX
y CBOI €KOCHCTEMH, CTBOPIOIOYM KOMIUIEKCHI PillICHHS,
aki noennyBanu CRM, aBromarnzaliirto MapKeTHHTY, aHa-
JITHKY Ta INTYYHUH IHTENEKT B e€IuHil 1uardopmi. Lle
MIPU3BEIIO IO TOSIBU TaK 3BaHUX «MAPKETHHTOBHX XMapy» —
BCEOCSDKHUX PIIICHb, SIKi MIOKPUBAIOTH BECh CIIEKTP Map-
KETHHTOBUX TOTpe® miampuemctBa. BomHowac, momiOHi
MOTTIMHAHHS CTUMYJIIOBAJIM 1HHOBAIIIT cepel MEHILINX IPaB-
I[iB PUHKY, SIKi ParHyJld CTBOPUTH YHIKaJIbHI MPOIYKTH,
mo0 cratd NpUBAOIMBHMH ISl HOTEHIIMHUX IOKYIILIB
a00 3aBOIOBATH CBOIO HIMIYy HA PHHKY.

106 He 3amummTHCa mo3any, y 2018 pomui Adobe mpu-
noama Marketo 3a konocanbHi 4,5 Minbsipaa gonapis [5].

3 omisiy Ha Te, 1110 BEJIHKI KOpIopallii He 3BUKIIH PH3H-
KyBaTH MOJIOHMMHU CyMaMH, OTKE€ MaJli BIIEBHEHICTb, 110
IHBECTHIIIT B IOMTIOHI MPOEKTU HECYTh HE TUTBKH (PiIHAHCOBY
BUTOZY, @ MOXKYyTh MaTH Ba)XJIMBE CTpPAaTeriyHe 3HAUCHHS
JUI TIOAJBIIOTO PO3BUTKY. MacoBe pO3MOBCIOKEHHS
MIPOrPaMHOTO 3a0e3IeUeHHs Ta 3HWKEHHS HOTO BapTOCTI
B OCTaHHI POKH JIOCSIVIM PiBHS, KOJH JTO3BOJIMTH iX BHKO-
pHCTaHHSI MOXKE TIPAKTUYHO KOXKHE minnpueMcTBo. Ta Bce
K OJIVH JINIIIE MiJBUIIEHUH iHTEpeC 10 MEepCIEeKTHB ray3i
aBTOMAaTH3allii He MOXe MepeKoHaTH Oi3HeC B TOCTPIiH
HEOOXiTHOCTI 3aIpoBa/KCHHS 3MiH, ajpke Oi3Hec Mae CBOi



ISSN: 2307-5651 (Print), 2412-5296 (Online)

N2 34,2025

" omarketbright

@eﬂon‘nahle
4t performable

marketirgplot

Infusionsoft

‘GroSociaI
@nsightera

520m

A

("% neolane

$800m

salesforce

$480m $255m $810m $2.5bn
2010 201 2012 2018

2014

Puc 1. Haii6inbmi noryimHaHHs KOMNaHil B ranysi aBromaru3anii mapketunry 2010-2014

Licepeno: cpopmosano asmopamu 3a [8]

KpI/ITepll IIPY IPUHHATTI pIMIEHb i OCHOBHUMH TaKHMH
KpI/ITepISIMI/I € npudytok Ta ROI (return on Investment),
a00 OKYIHICTh, pEHTA0ENBHICTh IHBECTHIIIH.

Cepen OCHOBHMX IIepeBar, SIKi IIPOIOHYIOTECS B cdepi
aBTOMaryu3amii, MiANPUEMIIM Ta MEHEIKepaM, BUALIA-
I0Th: TIOKpAILECHHS 1HACKCY KOHBEpCil, y3TOMKeHHs aBTO-
MaTmh3anii MpoJaxiB Ta MapKETHHTY B MeXKaxX OIHOTO
MPOrPaMHOIO 3a0e3MeueHHs, MOKpaIlleHHS ¢(eKTHBHOCTI
MapKEeTHHIOBUX IpOrpaM, JeTajbHa Ta TOYHA 3BITHICTH,
NepcoHalli30BaHa MAapKEeTHMHIOBAa CTpareris, e(eKTUBHE
YIpaBJIiHHA TaHUMH, a TAKOXK MacIITaOyBaHHs [6].

106 3po3yMiTH 3a paxyHOK YOr0 MPOTHO3YETHCS
JOCATHEHHS IMX TIepeBar po3niiHeMO iX AetaibHimte. 1o
CTOCYETHCS MOKPAIICHHS 1HACKCY KOHBepci'l' TO Iocsira-
€THCS 11€ 32 JOIOMOTOI0 30UIBIIEHHS [[IIbOBOTO Tpaquy
Ta aBTOMaTru3aii CTpaTeFll PO3CHIIKH €IEKTPOHHUX JIMCTIB
Ha OCHOBI aHaJIi3y TIOBEIHKH CIIO)KHBaYa.

BukopucTaHHS OIHOTO # TOTO K IPOTrPaMHOTO 3a0e3-
TIeYeHHS [T OJHOYACHOI aBTOMATH3aIlii MpoaxkiB Ta Map-
KeTHHTY Ma€ Ha MET1 CKOPOUSHHSI YaCOBHX 3aTpar Ha MaHy-
QJIBHI oreparlii B 000X HalpsiIMKax, K HaCJIiJIOK 301IbIICHHS
e(eKTHBHOCTI 200 3MEHIIIEHHS KIJIbKOCTI HEOOXIHOTO Tep-
coHauy. [leranizoBaHa 3BITHICTb 103BOJINTH CIPOCTHTH aHa-
JITHKY Ta JOMOMOITH 3HAWTH Bpa3NlWBI MICISI TEHEPYIOUi
JeTabHi Ta 3p03yMili 3BiTH. BHKOpHCTOBYIOYH ONIEpaTHBHY
iH(pOpMaLIlif0, OTPUMaHy B XOi (GYHKIIIOHYBaHHs aBTOMATH-
30BaHOI iH(OpMaIiHHOT CHCTEMH, KEPIBHUK MOXKE CILIaHY-
Bary 1 30aaHCyBaTH pecypcH MiNPUEMCTBA (MarepiaibHi,
(iHaHCOBI Ta Ka/lpOBi), IPOPaXyBaTH i OL[IHUTH pe3yJIbTaTh
VIPABIiHCEKUX pillieHb, HAJArOJUTH OINEPAaTUBHE YIPaB-
JHHSA cOOIBapTICTIO MPOXYKIi (TOBapiB, MOCIYT), XOIOM
BUKOHAHHS IUIaHY, BUKOPUCTaHHAM pecypeis [7]. Ilepco-
HaJTi30BaHi MOBIJIOMJICHHS Ta MPOMNO3MILIT HA OCHOBI Mep-
COHAJIbHUX BIIOJI00AHB ITiIBUIIYIOTh PIBEHB JOSIBHOCTI Ta
BIZICOTOK MOBTOPHHX 3BEpHEHb. be3yMOBHO, 301IbIICHHS
00’eMy JaHWX BeZe O 30LTBIIEHHS 3aTpadeHuX PecypciB
MpaIliBHUKAMH, [0 iX OOpOOIIOIOTH Ta aHANI3YIOTh, ajie
y BHUIIAJKy BUKOPUCTAHHS Cy4acCHOTO IIPOTPaMHOro 3abes-
NeYEeHHs] HaBiTh pi3Ke 30UIBLICHHS KUTbKOCTI iH(opmarii
CYTTEBO HE BIUIMHE Ha SKICTb 1 MIBUIKICTH ii 0OpOOKH.

Kle nepesar, 6yno 0 He CTpaBeUTMBO HE 3TajlaTH npo
HEZIOJIKHY 1 CKIIaJHOLI], IIJ0 MOXYTh BUHUKHYTH B IIPOIIECi
BUKOPUCTaHHS a00 BIPOBA/DKEHHS aBTOMATH30BaHOIO
nigxony. He 3Baxkaroun Ha Te, IO MPOLIEC BIIPOBAHKEHHS
aBTOMAaTHU3alii MAapKETHHTY 3Ha9HO CIIPOCTUBCS 32 OCTaHHI
POKH, ajie Bce Xk MoTpedye JOCHTh KOMILIEKCHOTO 1 yBax-
HOTO IDIaHyBaHHA. be3 (opMyBaHHS KOHKPETHUX MiJIeH
1 OIIIHKH MOYKJIMBOCTEH BUKOPHCTAHHS aBTOMATH3AIlii ISt
iX JOCSTHEHHs, pe3yiabrar MoXke OyTH aOCOJIOTHO Here-
pendayenum. KpiMm 1poro, mnomepenHbo BapTo OLIHUTH
MOTOYHMH CTaH MPOLECIB, a/ukKe IUIaTPOPMH aBTOMATH-
3amii He € MaHaleer, HAPHUKIIAJ y BHIIAIKY BiJCyTHOCTI
TpaMOTHOI KOMYHIKaIlii MK OKpEMIMH JeTapTaMeHTaMH.

Tako, BAPTO 3a3HAYUTH, 110 TEPEXiTHUN TEPiO, AKUH
HEeOoOXiHUI JJIs1 HABYAHHSI [IEPCOHAITY Ta OTlaHyBaHHS BCIX
MOXKJIMBOCTEH HOBITHIX MOXKE OyTH CKJIQJIHUM 1 PO3TATHY-
THM B 9aci BUIPOOyBaHHSM.

Kpim Bumie BkazaHUX HEHOIIKIB, OKPEMOi yBaru moTpe-
Oye OIliHKa 9aCcTOTH KOMYHIKaIlii 3 KimieHTamu. B Oyab-skux
B33a€EMOBIIHOCHHAX BApTO IIaM’SITaTH MPO I'PaHb MIX yBa-
TOI0 Ta HAJIOKY4wIMBicTIO. ToXX 3aHaATO HANOKY4IHMBI Ta
arpecBHI BUIM aBTOMATH30BaHOI KOMYHIKallii MOXYTb BiJl-
IITOBXHYTH Ta HaBITh PO3/IpaTyBaTH IIOTEHIIIHHUX KJIIEHTIB.

OTOX BiIOKPEMHBIIIH NIEpEeBark Ta HEAOMIKH Cy4aCHUX
1aTOopM aBTOMaTH3aIlii MApPKETHHTY Oy/ie TOPeYHO 03Ha-
HOMUTHCB 3 IPAKTUYHUM JOCBIJJOM BIPOBAJDKCHHS TaKUX
cucTteM Ta iX OIiHKOI. He3Bakaioum Ha aKTyalbHICTh
TEMH BCE K CKJIAJHICTb IPOBEJICHHS KOMIUIEKCHHUX JIOCi-
JUKEHB B Tally3l BiIUyTHO BILTUBAE HA KUTBKICTh MOMIOHUX
Marepiais.

IMotyxue mocmimkeHHs Oyao HpoBeneHo [HCTHTyTOM
VYpasniaas Mapketuarom [1Ikonn MEHEIKMEHTY # IpaBa
L{opiXChKOTO YHIBEpCUTETY NPUKIAJAHUX HayK (puc. 2, 3).

B nocnimxenni Opanu yuacts 402 crienianictu y cdepi
MapKeTHHTY, [0 MPaIooTh B kommaHisx B2B (business-
to-business) Ta B2C(business to consumer), Mo Halidy-
10Tk He MeHIIe 50 mpariBHUKIB.

Bapto Big3Ha4KuTH, 110 OLIBLIICT PECIOHACHTIB BUII-
JIMJIM cepell OCHOBHUX IepeBar eKOHOMIIO 4acy Ha BHKO-
HaHHS TTOBTOPIOBAaHMX 3aBJiaHb, TAKUX SIK aBTOMAaTHYHE
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HAJICUJIAHHS CJIICKTPOHHHX JIUCTIB 200 MOOITBHUX MOBIIO-
MJIEHb, 3aJIEXKHO BiJ| OyJ0 3rafaHo Hadip MpaBHIJI i BUKO-
PUCTaHMX JaHHX, a TAaKOX ITJBHIICHHS aKTyaJbHOCTI
iH(pOopMaIlii 3aBIJKN TTepCOHATI30BaHIA KOMYHIKAMii IIIs-
XOM IHOWBiAyanpHOI ajanTarii KammaHidd, TOBiJOMJICHB,
KOHTEHTY YH IMPOMO3HUIIIA MO0 MPOAYKTIB 10 HOTPEO UM
IHTEepECiB 0COOU UM IITLOBOT TPYIIH.

Li BimmoBii MiATBEPIKYIOTh IPABWIBHICTH BUOKPEM-
JICHHS O4YIKYBaHMX II€peBar HABEICHUX HAMHU paHille.
3aranpHa CTaTHCTHKA MPENCTaBlIeHa Ha pUC. 2.

IlixaBo, M0 Maike TOJOBWHA PECIOHIEHTIB BHUJIi-
JIMITM TiJBUIICHHS peHtabenbHOcTi iHBecTHLil (ROI) sik
JIONIATKOBY TIepeBary BIPOBaJPKEHHS aBTOMAaTW3allii, 1o
JIO/1a€ apryMEHTIB Ha KOPUCTH BIIPOBAPKEHHS IUIaTGOpM
3 aBroMarm3anii. He MokHa 00IHTH yBaroro Toi (axT, 1o
snmie 8% pecroHACHTIB 3aHAYMIIN B SIKOCTI TIEpEBaru pict
MpuOyTKY KOMIIaHii, 3 4Oro MOXXHa 3pOOWUTH BHCHOBOK,
1[0 IHCTPYMEHTH aBTOMATH3allil MalOTh JIUII OOMEKEHUI
BIUIMB Ha I1eH MOKa3HUK.

3a manumu Nucleus Research (mmobanbHuit mocra-
YaJbHUK IOCIYr 3 JOCHIUKEHHS Ta KOHCYJBTYBaHHS
B Tally3i TEXHOJOTil, Opi€HTOBaHWX Ha PEHTAOEIHHICTH
IHBECTHUIII}), aBTOMATH3allig MapKeTHHTY 3abe3mnedye
peHTabenpHICTh 1HBeCTULIH y po3Mmipi 5,44 nonapis
CLIA 3a nomap, BUTpaueHHH NPOTATOM HEPIINX TPHOX
pokiB. IlignmpueMcTBa OKynaroTh CBOi MOYATKOBI iHBeC-
THULI{ B aBTOMATH3aLlil0 MAPKETHHTY B CEPEIHHOMY MEHIII
HIXK 3a IIICTH MicsAIiB. PeHTa0enpHICTh I1HBECTHIIIH aBTO-
MaTH3aIii MapKeTHHTY 3aJIe)KUTh BiJl 301IbIIEHHS TpO-
OYKTHBHOCTI MPOAAXIB, IiABHIICHHS €(QEKTHBHOCTI
KaMIaHii, Kpamoro 3ajlydyeHHs MOTEHIIHHUX KIIEHTIB
1 eKOHOMIT KomTiB [9].

ABTOMaTH3alis MapKeTHHIY IMiJBUIIYE MPOIYKTUB-
HicTh mponaxiB Ha 14,5% 1 3MeHIIye HaKIagHI BUTPATH
Ha 12,2% 3a nanumu noprany Blogging Wizard. Ilinnpn-
€MCTBA, SKI BHKOPHCTOBYIOTH IpOrpaMHe 3a0e3NeueHHs
JUISl aBTOMaTH3allil MapKeTHHTY TiJl Yac 3aIyueHHs II0TeH-

IIHUX KJTIEHTIB, CIIOCTEPIraau 301IbIICHHS KBaTi(ikoBa-
HUX TOTCHLIWHUX KIieHTIB Ha 451%. 3BIT mIBenapchkoi
kommanii Pedalix B cBoeMy 3Biti 3a 2022 3ameBHsi€, 10
72% koMmaHill 0 JOCATIN BiJYyTHUX YCIiXiB BUKOPHC-
TOBYBAJIM aBTOMATH30BaHI CHCTEMHU MapKETHHTY, B TOH ke
gac cepel KOMIIaHiH, Mo yCmixy He pocsmiu Jmire 18%
BUKOPHCTOBYBAJIM aBTOMAaTH3aILiIO0.

[Ilo crocyeThbes mMepemkoa Ta TPYIHOIIEH Ha HIIIXY
BIIPOBA/KCHHS aBTOMATH3allll MAPKETUHTY, TO CePell HUX
OCHOBHUMH €: Opak MOCBimy, Opak pecypciB Iisl ympas-
JHHS, BIICYTHICTH OIOMKETy Ha YTPUMaHHS, CKIAJHICTh
CHCTEMH, TOBUIbHHUI a00 IOBrOTPHUBAJIMH MPOLEC aarTa-
1ii 10 3MiH (puc. 3).

Yacto icHye nedinuT KBaliiKOBaHMX NpAIiBHUKIB
HA PUHKY Mpalli Ta B CAMUX KOMITAHIsSX, HE3aJIeKHO BiJl 1X
po3mipy Ta Oromkety. Lleit medimut, BUSBICHHUHA y TOTIe-
PEMHIX TOCIIKEHHIX, HE 3MEHIIUBCS MTPOTATOM OCTaHHIX
pokiB. BifcyTHICTh Ta HEZOCTATHS SKICTh J@QHHX CTaja
OCHOBHOIO TIEPEIIKO/ION0 JUIsS aBTOMaru3allii MapKeTHHTY,
MiATBEPHKYIOUH 1€ SIK OJHY 3 HAHO1IbIINX BUKJIUKIB ITU(]-
POBOI aHATITUKU. 30KpeMa, KOMIaHil CepeHbOro po3Mipy
4acTO HE BIAMOBIZAIOTH BUMOTaM IIIOAO0 JaHUX 1 TEXHOIO-
Tilf, 100 po3moyaT MPOEKTH aBTOMATHU3AIlil MapKETUHTY
Ta mpoAaxis. [|jis KoKHOT YeTBEpTOi OpraHi3allii BIpoBa-
JUKEHHsI aBToMaTH3auii He Oyno npiopureroM. Bynb-sikuii
Oi3HeC, SIKMI XOue 3ampOBaTUTH aBTOMATH3AIlI0 MapKe-
TUHTY, noTpedye 4iTKO BuU3Ha4deHoi crparerii. OpHaK 1s
nepexymoBa Oyna BiacyTHs it 21% onuTaHNX KOMITaHiNd
(29 1 24% BiAMOBiAHO AJIS1 KOMITaHiH i3 CepeqHiM 1 MaIiM
oromkeTom) [8].

He3Baxxaroun Ha HaBE/ICHI BUIIE TPYIHOIII Bce OLTBIIE
KOMIIAHIH CXWISIOTBCS 1O HEOOXiTHOCTI BIPOBAKCHHS
aBTOMATHU3allli MapKETUHTY 3a/Uls 3a0e3[eUeHHs 10/1aT-
KOBHX TIepeBar B KOHKypeHTHiit 60poTebi. Came ToMy 3a
CTAaTHCTHKOIO 51% KoMIIaHiH y)k€ BUKOPHUCTOBYIOTh aBTO-
Maru3aiilo MapkeTuHry, a 58% kommanii B2B nianyiots
3aCTOCYBATH L0 TEXHOJIOTIIO B MaiiOyTHEOMY.

Exonomin gacy na euxonanns noeropioeannx saenass ||| | I o
Mepcoratizaniz ezaemozii ||| T o
Ilizpanienns peHTaOEIBHOCTI IHEEC THINE _ 45%
Hoxpamernsa sxocti mporerepanii [ NNNGTNENGNEGEGEGEEEEEEEEEE oo
Pict xoedimienty xouzepcii [N 7%
TTozHTHEHNHHE EILTHE Ha JIOANBHICTE _ 36%
PicT KinBKOCT1 MOTEHIIHHKX MOKYIIIE _ 35%
CropoteHns 9acy BHPIIICHHA rmra}m_ 34%
Tlokpamenna ezaemoaii MapreTHET - nponax [ 27%
IligermenHn B1OBIAYBAHOCTI BeD-cafiTy — 17%
Onrmmizanis nomyky Google/Coniansui Mepex [N 12%
Migemmerns nputyTey [N 3%

Iam neperarn

=]
3% ne=402

Puc. 2. OcHoBHi nepeBaru aBroMaru3auii MapkeTuHry (1ocjaizkenns Incruryry Ynpasiinusa Mapkerunrom ko
MEeHe/IZKMeHTY ii npaBa I{lopixcbKkoro yHiBepcuTeTy NPUKJIAJHUX HAYK)

Loicepeno: cgpopmosano asmopamu 3a [8]
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Biacymicrs smassexcrepriss |,
Heaocrarnx axicrs sasecx [ -
Hesocrars npiopuucasis | 2+
Biacymsicrs siomxery [ I 2o
BiacyThicTs 9iTROI cTparerii _ 21%
BHcoKa CKIagHICTE CHCTEMH — 20%
Aegimr xsanpixosame xazpic [ 20%
Biacymsicrs isrepdericis | 20°%
Hezomixa xonresrry | 19%

He crnpuiiaaTra cy9acHHX TEXHOIOTIH 10%
Heponixu ouinkn 3%
Temi megomixn 8% n =402

Puc. 3. CknagHoini BIpoBazkeHHs] aBTOMAaTH3aLii MapKeTHHTY (HocaimkeHHs IHCTUTYTY YnpaBiinHsg MapKkeTHHIOM
IIxoan MeHeKMeHTY if mpaBa I{lopixcbKoro yHiBepcHTETY MPUKJIAAHUX HAYK)

Lcepeno: cpopmosano asmopamu 3a [8]

BucHoBKH. PO3ISHYBIIN TOCTYIHI CTATUCTHYHI JaHi,
JIOCITIJKEHHS Ta ONMUTYBaHHS MapKETOJIOTIB MOXKEMO 3pO-
OWTH BUCHOBOK, 110 OTBIITICTh OCHOBHUX LIJICH PETYIISIPHO
JIOCSITAIOTHCSl KOMIIAHISIMH 3aBJISIKM BIIPOBAPKEHHIO aBTO-
Maru3anii. be3cyMHIBHIM MOXXHa Ha3BaTH ITO3UTUBHHUN
BIUIMB Ha Taki moka3Hukw, sk ROI, sxicTe mimoreHepa-
1ii, mepcoHaizaIis B3aeMOii, picT kKoedimieHTy KOHBep-
cil, EKOHOMIisl TPYAOBUX PECYpCiB, CKOPOUYEHHS BUTPAT Ha
MapKEeTHHI, ONTUMI3allisl NOIIyKYy Ta MOKPAIEHHS SIKOCTI
3BiTiB. | X0u aBrOMarm3aIlis B MCHIIIMA Mipi BIUTUBAE Ha
MIpUOYTKOBICTh, OJJHAK B JOBTOCTPOKOBIH NMEPCHEKTHUBI ii
BUKOPHCTAHHS MOXKE CYTTEBO BIUIMHYTH Ha KOHKYPEHTO-
CIPOMOXKHICTB TiAIIPUEMCTBA.

BapTo 3ayBaxuTH, IO BiJICYTHICTH CTpPATETiYHOIO
IJIaHyBaHHS, HEBIPHA OI[IHKA MOXJIMBOCTCH MOXYTh
HIBEJIIOBAaTH BCi 3yCHJUIS MPUKJIaAEHI JI0 MpoLecy iMIl-

JeMEeHTalil aBTOMaTH3alii MapKeTHHTY Ha MiANPHEM-
cTBi. 3BakalouM Ha HaBelIEHI (paKTH MOXKHA 3POOHTH
3aKJIIOYEHHSI, [0 aBTOMATH3allisi MApKETUHTY € MOTYX-
HUM IHCTPYMEHTOM, IO MOXE 3a0e3MEeUnTH JT0JaTKOBi
nepeBaru B KOHKYPEHTHIH OopoTb0i Ta TMOJErmuTH
VOpaBIiHHA MapKETHHTOBOIO isIBHICTIO IiANPHEM-
cTBa. BpaxoByioun Bpakaiodi MOKa3HHUKHU PIiBHSA OKYTI-
HOCTI IHBECTHI[I aBTOMaTH30BaHi miardopmu 3100yBa-
I0Th 3aCJIYXKEHY HOIYJSPHICTb.

BaxnuBicTs aBTOMaTH3allii MapKETHHTY JIOBEACHO
OararbMa CTaTUCTUYHHMHU JaHWUMH, SKi JEMOHCTPYIOTh
3HA4YHE 3pOCTaHH NpoAaxiB. | Xod, nuine iMIieMeHTaIlis
aBTOMATH3aIlii MApKeTHHTY HE TapaHTye IiIIPUEMCTBY
CTpareriyHoi nepeBard BOHA BCE K 3aJIMIIAETHCS BAXKIIH-
BUM THCTPYMEHTOM, SIKUi1 10Ja€ SIKICHUX MIepeBar y KOHKY-
PEHTHiH 00pOTHOI.
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